Solutions Exchange Theater

Visit the Solutions Exchange Theater to hear presentations from VMware

partners showcasing their solutions, services and unique capabilities.
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MDS Micro, Inc.
AMD & Level 3
Mellanox

Technologies

EMC Corporation

CharterCARE
Health Partners

Quest Software
(formerly Vizioncore)

Quest Software

Veeam Software

BlueArc
Corporation

CA Technologies

Ncomputing

Mellanox
Technologies

CloudMatrix, Server Based
Computing Blocks

Level 3 Communications: Server
Consolidation with Next Generation
AMD Virtualization Technology

VM Migration Acceleration—
Positive Impacts on SLA and ROI

Virtual Data Warehousing—
Next Generation Approaches
to Cloud Based Analytics

My Zero Client Story:
CharterCARE Health Partners

Protect, Manage and Optimize Your
Virtual Infrastructure with Quest

Desktop Virtualization—
VDI may not be the best fit!

The ONE solution for
Virtualization Management

Accelerating VMware over NFS

Virtualization:
your journey to the cloud

Desktop Virtualization: Exponential
Impact in a Global World

On Demand Network Services

Karriem Adams,

VP Global Sales,

MDS Micro, Inc.

Tim Myers,

Sr. Architect, VMware
Christopher Lopes,
VP Worldwide Sales,
Netlist, Inc.

Paresh Chatterjee, CTO,
American
Megatrends, Inc.

Tim Mueting, Product
Marketing Manager, AMD
Bill Ramthun,
Mgr-Architecture, Level 3

Sujal Das, Sr. Director
of Product Management

Stephen Spellicy,
Technical Marketing
Manager, vSpecialist

Andrew Fuss, Technology
and Engineering Manager

Mark Leffler, SE Manager

Ken Cline,
Systems Consultant

Doug Hazelman,
Senior Director,
Product Strategy

Ravi Chalaka, Senior
Director, Product and
Solutions Marketing

AJ Dennis, Sr. Principal
Product Manager

Stephen Dukker, CEO
and Chairman Session

Dror Goldenberg,
VP of Architecture
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12:30pm
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1:15pm
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Acronis

Xiotech Corporation

Boulevard Brewing
Company

Terremark

Xsigo

Trend Micro

VMware, Inc.

F5

Zenoss

Equinix

RES Software

3PAR

CommVault

Hitachi
Data Systems

Samsung
Semiconductor, Inc.

The Journey to Virtualize & Protect

your Infrastructure in the SMB

VDI Drill Down: Opportunities,
Challenges and Best Practices

Why | Moved to
Zero Client Desktop Virtualization

Terremark Cloud Products Demo

Resource Provisioning in the Cloud
with Virtual 10

Virtual World, Real Trouble:
Grappling With Resource
Contention Issues

Best of VMworld Awards

Making Long Distance
vMotion Work For You

Go Ahead, Virtualize Everything:
Drive your Virtualization Journey
with Dynamic Service

Platform Strategies to Deliver
Business Value

The Ultimate Profile Solution:
Introduction to and demo of the
Zero Profile Technology offered by
User Workspace Management
(RES PowerFuse)

Takes Server Virtualization to the
Next Level with Utility Storage

Scalable Data Management and
Protection into the Cloud

Optimizing Storage Performance
with vSphere 4.1

Building a Successful Virtual
Infrastructure using Advanced
Memory and Storage Technology

iPod Giveaway at this Theater Presentation

Jim Caro, VP of
Channels, Americas

Chad Bittner, Technical
Marketing Engineer

Tony Lux, Head of IT
and Tim Hall,
Controls Engineer

Randy Rowland, SVP of
Product Development

Camden Ford, Director
of Product Management

Joerg Schneider-Simon,
Global Product
Marketing Manager

SearchServer
Virtualization.com

Charlie Cano,
Sr Solution Architect

Kent Erickson, VP of
Product Management

Jarrett Appleby,
Chief Marketing Officer

Mr. Bob Janssen, CTO

Maneesh Jain,
Storage Architect

David Ngo, Director of
Engineering Alliances

Michael Heffernan,
Virtualization Technology
Strategist

Sylvie Kadivar,
Director, Strategic
DRAM Marketing
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